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There were 4,070 second-hand properties 

for sale in Dublin at the end of December 

10.8% lower than December 2018. 

Excluding top-ups and re-mortgages, there 

were 11,414 new mortgages drawn down 

nationwide in Q4 2019 and 35,560 in 2019. 

10.7% more new mortgages drawn-down 

than in 2018.    

6,945 new properties were completed in 
Dublin in the 12 months to the end of Q3 
2019. 4,577 (66%) were houses and 2,368 
(34%) were apartments.   

15.8% lower 6,945

29% 
Across Lisney’s sales in Dublin in 2019, 37% 

of our purchasers were trading up and 29% 

were first-time-buyers. 16% were investors 

while those trading down also accounted for 

16%. 2% were purchasing a second home.  

3,840 residential properties were 
sold in Dublin in the three months to 
November 2019. This was 15.8% lower 
than the same period of 2018.

0.7% 4,070

11,414

The CSO’s Residential Property Price Index 

for Dublin was stable for the three months 

to November 2019 and fell 0.7% annually.  

Dublin market in numbers

Source: CSO Source: MyHome.ie

Source: Lisney Source: BPFI

Source: CSOSource: CSO
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1  2019 was a busy year and follows on from a 

sluggish 2018 where there was a stand-off 

between buyers and sellers in terms of their 

respective sentiment and view of the market.  

Affordability had clearly become an issue in 

2018.  This resulted in a market correction and 

downward asking price adjustments, much of 

which occurred in late 2018 and into 2019. As 

prices became more aligned with affordability, 

potential purchasers began to engage with 

the market again and activity levels noticeably 

improved during the summer months. We 

expect this improvement in activity to continue 

into 2020 as vendors price expectations and the 

amount potential purchasers are willing to pay 

are more balanced.

2  Prices have been cooling against a backdrop of 

buyers constrained by Central Bank lending 

rules. In particular, the 3.5 loan-to-income 

ratio had a major impact on the Dublin market 

as wage growth failed to keep up with price 

growth in recent years. Many potential buyers 

struggled to participate in the market with this 

constraint. As price growth continued to cool 

in Q4, interest from potential buyers grew and 

activity gained momentum.  

1 Dartmouth Road, Ranelagh, Dublin 6

On the market guiding €2.85m

In View - Top 9
Our View on Q4

DUBLIN RESIDENTIAL Q4 2019 3 



DUBLIN RESIDENTIAL Q4 2019 4 

3  Based on Lisney sales in Dublin in 2019, 

purchasers who were trading up accounted 

for 37% of sales. Activity from first-time 

buyers was also strong and accounted for 

almost a third of all sales at 29%. Investor 

activity continued to grow, making up 16% of 

sales for the whole year. A similar proportion 

of purchasers were trading down. Those 

purchasing a second home made up a very 

small percentage of sales (2%). Looking at 

vendors, those selling investments were the 

largest group, accounting for over a quarter 

of transactions. Executor sales also made up 

27% of sales. Vendors trading up (24%) and 

trading down (20%) remained active in the 

market. However these vendor profiles are 

not considered reflective of the entire Dublin 

market, but characteristic of the mid to upper 

end of the market in which Lisney operates.

4  The most recent CSO data demonstrated 

that the median residential property price 

in Dublin for the 12 months to November 

2019 was €351,375 for all property types. 

The considerable premium for new homes 

continued in this period as new homes sold for 

approximately 23% more than existing homes. 

The median price for new homes was €405,000 

in the period while the median price for existing 

homes was €328,250.  

5  For the three months to November 2019, the 

CSO’s Residential Property Price Index for 

Dublin remained stable. On an annual basis, 

prices declined 0.7%. Apartments experienced 

the strongest decline, falling 1.2% annually, 

while house prices fell 0.5%. Looking across the 

local authorities, there was a price decline in all 

Dublin areas with the exception of Fingal, which 

grew 3.0% annually. There was a notable price 

decline of 6.3% in Dun Laoghaire prices, with 

softer falls in South Dublin (-1.0%) and Dublin 

City (-0.7%). The index indicated that Dublin 

residential property prices remained 21.3% 

below their peak in February 2007. 

6  At the end of December 2019, there were 4,070 

second-hand properties for sale in Dublin, 

which was a 10.8% annual fall. A healthy level of 

second-hand supply in Dublin is approximately 

5,000 properties at any given time (equivalent to 

about six months’ worth of second-hand sales). 

Supply levels are expected to recover in the 

opening quarter of 2020, as vendors holding off 

in December place properties on the market. 

Glandore, 6 Craigmore Gardens, Blackrock, Co Dublin
Sold for €710,000
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7  With over 800 new properties sold in the 

three months to November 2019, new homes 

accounted for 20% of all sales in the period. 

This was a minor decline compared with the 

same period of 2018, in which 24% of all sales 

were new homes. Supply was the likely cause. 

The number of new home schemes on the 

market fell annually from approximately 150 

to 120 in Q4 2019. The original timeline of the 

Help-to-Buy scheme was due to conclude at 

the end of 2019. In the absence of confirmation 

of its extension, developers were cautious 

to continue new development. An extension 

of the scheme was confirmed in Budget 2020 

in October and development of new home 

schemes is expected to regain momentum 

in 2020.  

 

8  New dwelling completions in Dublin grew 

by a modest 3% annually in Q3, however the 

composition of new supply shifted. Scheme 

housing completions fell by 20% annually, while 

apartment completions climbed by 69%  

 

in the same period. The growing influence of 

the private rented sector on the market was 

evident from completions figures, as apartment 

development accounted for over a third of all 

completions in the year to Q3.  

9  Rental growth maintained strong momentum 

in 2019, with Q3 average Dublin rents growing 

5.6% annually to €1,689. The strongest annual 

rent growth was evident in Dublin 2, which grew 

11.5% to €2,064. This was due to the letting of 

units in several new developments, which were 

not subject to rent increase restrictions.  The 

average two-bed apartment in Dublin rented 

at €1,631, growing 4.8% annually. Rent for the 

average three-bed semi-detached in Dublin 

averaged €1,648, growing at a higher annual  

rate of 7.6%. 

72 Brighton Square, Rathgar, Dublin 6 
Sale Agreed

12 Ailesbury Wood, Ballsbridge 
Sold
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THE LISNEY DUBLIN RESIDENTIAL TEAM

DUBLIN 
St. Stephen’s Green House,
Earlsfort Terrace, Dublin 2
D02 PH42
T: +353 1 638 2700
E: dublin@lisney.com

103 Upper Leeson Street, 
Dublin 4, D04 TN84. 
Tel: 01 662 4511
Email: 103@lisney.com

8 Railway Road,
Dalkey, Co. Dublin
A96 D3K2.  
Tel: 01 285 1005
E: dalkey@lisney.com

11 Main Street, Dundrum,  
Dublin 14, D14 Y2N6. 
Tel: 01 296 3662 
E: dundrum@lisney.com

51 Mount Merrion Avenue, 
Blackrock, Co. Dublin,  
A94 W6K7.  
E: blackrock@lisney.com

171 Howth Road,  
Dublin 3, D03 EF66.
Tel: 01 853 6016
E: howthroad@lisney.com

Terenure Cross,
Dublin 6W, D6W P589. 
Tel: 01 492 4670
E: terenure@lisney.com

CORK
1 South Mall, Cork
T12 CCN3
T: +353 21 427 5079
E: cork@lisney.com

BELFAST
Montgomery House, 
29-33 Montgomery Street, 
Belfast, BT1 4NX
T: +44 2890 501501
E: belfast@lisney.com 
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